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An expert talk was organized by the Department of Petroleum
Engineering, Parul institute of Technology, Parul University, Vadodara on the
topic of delivered by Mr. Priyanshu Jain, (Proprietor) of Jiya Petro Trade.
The main objective of the session was to provide students with practical insights



into how petroleum engineering knowledge can be applied to establish and grow
a business in the oil trading sector. The talk aimed to explain essential business
strategies such as pricing, purchasing, and marketing, while also highlighting
the mindset, skills, and entrepreneurial vision required to succeed in this
competitive industry. A key purpose of the session was to motivate students to
look beyond conventional technical roles in the petroleum sector and explore
entrepreneurship as a promising career path.
Objective:

1. To provide students with practical insights into starting and managing an
oil trading business.

2. To connect petroleum engineering knowledge with its real-world
entrepreneurial applications.

3. To explain essential business strategies such as pricing, purchasing, and
marketing in the oil sector.

4. To highlight the skills and mindset required for successful entrepreneurship
in oil trading.

5. To motivate students to explore entrepreneurship as a career option beyond
conventional industry roles

Outcomes:

1. Gained awareness about entrepreneurial pathways available in the oil and
petroleum industry.

2. Learned key business strategies related to pricing, purchasing, and
marketing in oil trading.

3. Understood the importance of entrepreneurial skills such as risk-taking,
patience, adaptability, and customer engagement.

4. Identified common challenges in oil trading (cash flow, competition,
logistics) and practical solutions to address them.

5. Developed an appreciation for starting small, building networks, and
scaling a business strategically

Activity Details:



The expert talk was delivered byMr. Priyanshu Jain, Proprietor of Jiya PetroTrade,
who shared his journey from being a petroleum engineering graduate to becoming a
successful entrepreneur in the oil trading business. He emphasized the advantages of
industry knowledge, market understanding, and networking in establishing a business.
Mr. Jain explained preparatory steps such as evaluating competition, planning
investment, and choosing the right location for operations. He highlighted pricing and
purchasing strategies that balance profitability with competitiveness and stressed the
importance of supplier relationships. The session also covered marketing techniques,
including the use of social media platforms and word-of-mouth networking, to build
trust and attract customers. Furthermore, Mr. Jain discussed customer engagement
strategies, focusing on technical knowledge sharing, timely delivery, and after-sales
support. Challenges like cash flow management, building trust, and logistics were
addressed with practical solutions. The talk concluded with valuable tips on starting
small, continuously learning, and prioritizing customer satisfaction, leaving students
inspired to consider entrepreneurship as a viable career path

Benefits in terms of learning/Skill/Knowledge obtained:

 Gained practical learning on how petroleum engineering concepts
can be applied in business and entrepreneurship.

 Learned about market evaluation, pricing strategies, purchasing
approaches, and customer engagement in the oil trading sector.

 Developed entrepreneurial skills such as risk-taking, adaptability,
patience, and decision-making.

 Improved practical business skills including supplier negotiation,
financial planning, and the use of social media for marketing.

 Acquired knowledge of real-world challenges like cash flow issues,
logistics, and competition, along with solutions to manage them.

 Broadened perspective by integrating technical knowledge with
entrepreneurial strategies, motivating exploration of diverse career
opportunities.
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